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he members of the
local chapter of CCIM
consist of some of the
most respected and
successful executives

in Southern Nevada. These profession-
als are not only members of the com-
mercial real estate industry, but in-
creasingly from many walks of life.
From attorneys to mortgage lenders,
CCIMs have worked tirelessly to earn
the respect they deserve.

What exactly is a CCIM? 

A CCIM Designee is a recognized ex-
pert in the disciplines of commercial in-
vestment real estate. They are an in-
valuable resource to the commercial
real estate owner, investor and user, and
are among an elite group of more than
9,000 professionals who hold the CCIM
designation across North America and in
more than 30 countries. Nearly 10,000
additional professionals are pursuing

the CCIM designation worldwide.
How do you become a CCIM member?

The CCIM Designee is not an honor that
is simply attained. All candidates must
go through rigorous training and prove
his or her excellence and professional-
ism before earning the title of a CCIM.
They must complete a curriculum of
four core courses to earn their designa-
tion, which incorporate the essential
CCIM skill sets: financial analysis, mar-
ket analysis, user decision analysis and

Certified Commercial Investment Member

Leaders of Excellence 
in the Community

T

Less than 1 percent of the world’s commercial real estate professionals hold the coveted

Certified Commercial Investment Member (CCIM) Designee. This number clearly reflects

not only the excellence of the organization, but also why it is one of the most respected

designations in the commercial real estate industry. A profile of the members of the South-

ern Nevada CCIM Chapter, would reveal exactly why this statistic is steadily growing

home to roughly 80 of those 9,000 designees worldwide.
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investment analysis for commercial in-
vestment real estate. Additional curricu-
lum requirements may be completed
through various CCIM elective courses
and other real estate related education
programs.

Following the course work, candi-
dates must submit a portfolio of closed
transactions and/or consultations show-
ing a vast range of experience in the
commercial investment field. After ful-
filling these requirements, candidates
must successfully complete a compre-
hensive examination to earn the CCIM
designation. This designation process
ensures that CCIM Designees are profi-
cient not only in theory, but also in prac-
tice. With such a wide range of subjects

to be mastered in a dynamic business
such as real estate, the educational
process doesn’t end once the designa-
tion is earned; there is a strong commit-
ment among CCIM Designees to contin-
uing education.

History of Southern Nevada
CCIM Chapter

When Connie Bobo, CCIM, formed the
Southern Nevada CCIM Chapter in 1988,
there were only five designees in South-
ern Nevada. Shortly after its inception
Charlie Mack, CCIM became involved in
the local chapter. Mack, one of the initial
members of the local chapter and a two
time past president of the Southern

Nevada CCIM Chapter, recalls attending
chapter meetings with only five or six
other members. The first meetings were
held in a conference room at Valley
Bank, with chips and sodas.

“Bill Gaylor, CCIM, and I strategized
about what we could do to boost the
membership and industry presence of
the Southern Nevada CCIM Chapter. We
decided to change the format of the
chapter meetings from evening gather-
ings to monthly luncheons featuring dy-
namic guest speakers,” said Mack.

In 1994, Jack A. Rappaport, CCIM, of R
& R Commercial Real Estate Services be-
came heavily involved in the chapter. He
served as the president of the chapter in
the second half of 1994 and all of 1995.

http://DJsforPJs.org
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Rappaport was responsible for several
innovations in the organization: he
moved the chapter’s luncheons from Val-
ley Bank to the Las Vegas Country Club.
He started the annual Putt-Putt tourna-
ment at Angel Park, published the chap-
ter’s first membership directory, ordered
magnetic badges for all chapter mem-
bers and finally gave all chapter mem-
bers plaques to hang on their office
walls. These are all fundamental changes
that are still in practice today. It was dur-
ing his presidency when the chapter’s
membership really started to grow.

“The reputation of the chapter has
grown to the respect it commands
today,” said Soozi Jones Walker, CCIM,
SIOR. “From our scholarship endow-
ment with the Lied Institute for Real Es-
tate Studies at UNLV to our community
involvement through our annual wine
tasting, all the members of the chapter
including designees, candidates and af-
filiates show on a daily basis that we
believe in the success and viability of
the Southern Nevada market.”

Thanks to its found members, today
the chapter has more than 300 active
members and monthly meetings are no
longer held with chips and sodas. The
chapter hosts an annual wine tasting, an
annual putt-putt tournament for its
members, and new this year, the chapter
will host a poker tournament to benefit
the Lied Institute for Real Estate Studies
at UNLV. Going hand in hand with the or-
ganizations’ proven success, any person
with a successful career in the commer-
cial real estate industry realizes a CCIM
Designation sets them apart from their
colleagues and competitors.

“Unlike the other trade organizations
and designations, CCIM is an internation-
ally recognized commercial designation
with designees coming from all practices
of the commercial real estate industry in-
cluding; investment sales, mortgage

“The reputation of the chapter has grown 
to the respect it commands today.”

http://www.AmericanNevada.com
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lending, leasing of office, industrial and
retail, hospitality, asset management and
consulting to name a few,” said Walker.

The CCIM membership network mir-
rors the changing nature of the industry
and includes brokers, leasing profes-
sionals, investment counselors, asset
managers, appraisers, corporate real es-
tate executives, property managers, de-
velopers, institutional investors, com-
mercial lenders, attorneys, bankers, title
and escrow agents, insurance providers,
and other allied professionals. Through
this business network, CCIM members
successfully complete thousands of
transactions annually, representing more
than $200 billion in value.

The evolution of the typical CCIM De-
signee is proven with this year’s chapter
president, Devin Lee, CCIM. As the co-
founder and president of Access Com-
mercial Mortgage, Lee is responsible for
the origination, underwriting and place-
ment of permanent financing transac-
tions, as well as underwriting and place-
ment of select short-term loans. Lee

earned his CCIM designation in 2005
and holds a real estate broker’s license
as well as his mortgage broker’s license.
He is the first chapter president who is
not directly involved in the leasing and
sales of commercial real estate property.

“CCIM has generally been a group of
mostly real estate brokers,” said Lee. “I
am one of the few finance professionals
in the organization and sometimes I am
feel a bit out of the loop, but I believe the
typical face of a CCIM Designee is chang-

ing. Property listings for sales and leas-
ing are a big part of networking and ob-
viously, I don’t have any of that, yet it
does not hinder my ability to be an active
part of the CCIM network, both personal-
ly and professionally. I believe in what the
organization does and stands for, CCIMs
are some of the top professionals in the
Southern Nevada workforce, real estate
related or not.”

Education

The CCIM educational curriculum,
which is a requirement before becoming a
designee, reflects the diversity of occupa-
tions within the commercial real estate
profession.

“The educational component required
to earn the CCIM designation is recog-
nized as one of the top in the industry,”
said Soozi Jones Walker, CCIM, SIOR.
“From rigorous training in the classroom
environment to the field experience
proven by an extensive resume, this en-
sures the designees are truly proficient

CCIM Institute

The CCIM designation was es-
tablished in 1969 and is recog-
nized as the mark of profession-

alism and knowledge in commercial
investment real estate. CCIM Institute
is an affiliate of the National Associa-
tion of Realtors. The Institute confers
the Certified Commercial Investment
Member (CCIM) designation through
an extensive curriculum and experien-
tial requirements.

Membership

Membership includes qualified profes-
sionals in all disciplines of commercial
investment real estate, as well as allied
professionals in appraisal, banking,

corporate real estate, taxation and law. Of
the approximately 125,000 commercial
real estate practitioners nationwide, more
than 8,000 currently hold the CCIM desig-
nation, with an additional 8,000 candidates
pursuing the designation.

Curriculum

The CCIM curriculum represents the core
knowledge expected of commercial in-
vestment practitioners, regardless of the
diversity of specializations within the in-
dustry. The curriculum consists of three
core courses that incorporate the essen-
tial  skill sets: financial analysis, market
analysis, investment analysis and user
decision analysis for commercial invest-

ment real estate. Additional curriculum
requirements may be completed
through CCIM elective courses, transfer
credit for graduate education or profes-
sional recognition, and qualifying non-
CCIM education.

Purpose

Founded upon the principles of edu-
cation, networking and ethical prac-
tice, CCIM Institute, as an affiliate of
the 1.2 million-member National As-
sociation of Realtors, helps shape pol-
icy and legislation affecting the indus-
try and safeguards the interests of
commercial investment real estate
practitioners.

CCIM members attended the 
annual Putt Putt event.
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in the evaluation of commercial invest-
ments. Each designee has completed no
less than four exams after  their studies
and must pass a comprehensive six hour
exam before being awarded their pin.”

The CCIM education program is the
most comprehensive educational re-
source in commercial real estate. It rep-
resents the core knowledge expected of
commercial real estate practitioners. The
curriculum incorporates the essential
CCIM skill sets: financial analysis, mar-
ket analysis, user decision analysis and
investment analysis. Professionals from
all areas of commercial and investment
real estate attend CCIM courses.

Educationally, the CCIM Institute has
less than 90 instructors that are world-
wide approved and qualified to teach
the classes. Chosen and trained by the
Institute, each instructor is a profession-
al in his or her field of real estate. In-
structors are chosen based on the abili-
ty to convey information through not
only the traditional methods of instruc-
tion but adding real world examples and
experience to their teachings. Dually
designated as both a CCIM and SIOR
Soozi Jones Walker, is the only accredit-
ed instructor from the State of Nevada
and is also qualified to teach CCIM
classes worldwide.

Community Service

Education within the chapter is not
only a crucial element for designees,
candidates and affiliates but members
and leaders of CCIM feel passionate
about aiding and funding improvement
and change in the Southern Nevada ed-
ucational system. In the past 10 years
alone, the Southern Nevada CCIM
Chapter has given more than $150,000
to education. Educational outreach
within the chapter starts at the elemen-
tary level and runs through higher edu-

Full Service 
Commercial
Real Estate
• Property Managment
• Leasing
• Sales

Marge Landry

702-837-5880
landrycre@aol.com

cation from UNLV to continuing educa-
tion for members.

The members of the Southern Nevada
CCIM Chapter continually look for ways
to enhance the future of those within its
industry, as well as the Southern Neva-
da community as a whole. Networking
with other real estate organizations on a
local and national level is indicative of
the committed collaboration of the
group. As a non-profit itself the mem-
bers of the chapter know the rewards of
helping others in need and strive to
reach as many deserving organizations
as possible.

“The Southern Nevada CCIM Chapter
is represented by various industries di-
rectly or indirectly related to the real es-
tate industry. This diverse, yet related
pool allows us to cast a vast net when

seeking assistance for charity related
activities,” said Carol Cline-Ong, CCIM,
RPA. “Without exception, the call is con-
tinually met with enthusiasm and unbe-
lievable generosity. It’s amazing to
watch the generous giving of both time
and money to so many deserving needs
throughout Southern Nevada.”

In 1996, the chapter made the move
to take a local elementary school under
its wing. They put countless hours of
time and funds into John S. Park Ele-
mentary School. John S. Park Elemen-
tary School is an Edison School, which
means 50 percent of the students who
attend the school are bussed in. The
students are bussed from behind the
Stratosphere and Sahara Hotels. Most of
the students are part of families who are
on assisted living programs.



Thomas & Mack Development group:  
A Half a Century of Development  
Success with a Focus on the Future

There are few companies in South-
ern Nevada with roots as deep as the 
Thomas & Mack Co.  The families be-
gan their partnership in 1954 when E. 
Parry Thomas and Jerome D. Mack 
established The Bank of Las Vegas, 
which was later expanded statewide 
as Valley Bank of Nevada. Their pio-
neering efforts in financing the gaming 
industry made Valley Bank of Nevada 
one of the fastest growing financial 
organizations in United States until its 
merger with the Bank of America in 
March 1992.  

The partnership was just as success-
ful in its real estate development ef-
forts, having built and managed nu-
merous commercial, retail and “Strip” 
hotel properties. In 1992, the partner-
ship was formally organized as a Ne-
vada limited liability company, and is 
currently managed by Peter and Tom 
Thomas. The company prides itself on 
its long lasting business and philan-
thropic contributions that have posi-
tively impacted Southern Nevada. 

Today, it is the company’s develop-
ment arm, Thomas & Mack Develop-
ment Group (T&MDG), continuing this 
tradition as it changes where Southern 
Nevada companies do business in the 
valley. With one of the most diverse 
and active portfolios of any developer, 
T&MDG has developed more than 3 

million square feet of office, flex office, 
retail and industrial space since 1995. 

“We’re currently developing different prod-
uct types throughout the valley to meet a 
variety of business needs,” said Rick My-
ers, president of T&MDG. “Perhaps no 
other commercial real estate company is 
developing such diverse product types in 
such a far reaching area.”

The firm has several developments 
throughout the Las Vegas valley includ-
ing McCarran Center, Las Vegas Technol-
ogy Center II, Northern Beltway Industrial 
Center and Eastgate Plaza II. The firm is 
also partnering with Majestic Realty in 
the 400 acre Beltway Business Park, the 
largest master planned office and indus-
trial park in the southwest valley.

Within these business parks, the firm 
is currently developing ten buildings in-
cluding six at Beltway Business Park, 
one at McCarran Center, two at Northern 
Beltway Industrial Center and a Class 
A office building in Henderson named 
Eastgate Plaza II.   

While these projects may seem similar, 
they provide a broad range of options 
to tenants. 

“We are seeing a number of compa-
nies who have unique requirements for 
space,” Myers said. “We have been able 
to bring a variety of talented profession-
als together to meet the aesthetic and 
technical needs of our tenants.”

McCarran Center is a 100-acre, mas-
ter-planned development located 
on the south side of I-215 on Warm 
Springs Road. The Center offers an 
array of amenities including multiple 
product types, redundant fiber optic 
communications, restaurants, bank 
branches, a day care center, and a 190 
room business hotel.  

Las Vegas Technology Center II is a 
72-acre, mixed-use business park 
located in Northwest Las Vegas at 
Smoke Ranch Road and Buffalo Drive. 
The center features convenient access 
to the US 95 and the I-215.  In addition 
to developing buildings for the Thomas 
& Mack portfolio, T&MDG also com-
pleted build-to-suit projects for Wright 
Engineers and partnered with Nevada 
Title Company to build its 90,000 
square-foot headquarters. 

Northern Beltway Industrial Center is a 
1.92 million square-foot development 
located at Range Road and El Campo 
Grande Avenue in North Las Vegas, just 
east of the I-15/215 interchange. The 
97-acre project will consist of seven 

Nevada business journal Advertorial

“We’re currently developing different 
product types throughout the valley to 
meet a variety of business needs,”
–Rick Myers, president of T&MDG
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big-box industrial buildings ranging 
from 145,600 square feet to 500,000 
square feet. Martin-Harris Construction 
is finishing the first phase consisting of 
two buildings with a combined total of 
422,054 square feet. The project will 
accommodate large industrial and dis-
tribution users needing immediate ac-
cess to local businesses and the inter-
state highway. 

Eastgate Plaza II, a six-story, 140,000 
sq. ft. Class A office project, is being 
fee-developed for Unitrin on the north-
east corner of Warm Springs Road and 
Stephanie Street in Henderson. The de-
velopment offers convenient access to 
the I-215 Beltway and the I-515/US 95 
freeway and is in immediate proximity 
to regional shopping centers as well as 
numerous restaurants and hotels. 

Beltway Business Park is a 400-acre 
master planned business park located 
on the south side of the Southern I-215 
Beltway between Jones and Decatur 
Boulevards, with close proximity to 
McCarran International Airport and the 
Las Vegas Strip. At build-out, the proj-
ect will encompass more than 5 million 
square feet of office, industrial and re-
tail space. The park is truly a complete 
business destination. This project is a 
joint venture with Majestic Realty, a 
national leader in the development and 
ownership of industrial business parks. 

“The T&MDG and Majestic Realty re-
lationship is a joint venture that allies 
two companies with complimentary 
development experience,” Myers said. 

“Through similar business philoso-
phies, the venture combines industry 
leaders whose leadership and vision 
for development is compatible.”

Each of T&MDG’s projects is home to 
an impressive list of diverse companies 
whose services are vital to the success 
of the community. McCarran Center’s 
tenant roster includes the headquarters 
for Harrah’s Entertainment, Nevada State 
Bank, HDR Engineering and Aristocrat 
Gaming. Citigroup, Veterans Administra-
tion, Health Data Insights and Nevada 
Title house their offices at the Las Vegas 
Technology Center. 

Beltway Business Park’s tenants in-
clude Nevada Power, the Las Vegas 
Metro Police Department’s CSI and 
forensic crime lab operations, Brady 
Industries, GES Exposition Services, 
American Family Insurance, Wyndham 
Resorts and KB Home.

In addition to its relationships with 
tenants and its strategic partners, the 
firm puts a great emphasis on its team 
members whose passion for develop-
ment elevates T&MDG and its projects. 

The team is comprised of 10 real estate 
professionals with decades of experi-
ence in design, construction, leasing 
and property management.  This rela-
tively small company is developing an 
impressive range of properties in mul-
tiple locations throughout the valley. 

“Thomas & Mack Development Group 
has a talented and experienced group 
of professionals to support the many 
facets of the development process,” 
Myers said.  “It’s with this strong team 
that we plan to continue our growth 
and commitment to the community.”

THOMAS & MACK DEVELOPMENT GROUP
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Many of the students do not even have
the basic necessities needed to attend
school on a daily basis. Because of part-
nering with groups like the Southern
Nevada CCIM Chapter, the school has
been able to implement plans for school
uniforms. Uniforms have been proven to
promote equality and suppress discrimi-
nation in students. Also, the students are
all now receiving free lunch, partly due to
the influence from CCIM. The school re-
cently constructed a tortoise habitat and
butterfly garden, both of which also in-
volved extensive parent participation. As
a result, the school has seen a dramatic
boost in standardized testing numbers.
New school programs such as dance and
cultural awareness have also been im-
plemented in previous years. The impact
the Southern Nevada CCIM Chapter
made on John S. Park Elementary school
will be around for many years to come.
Since the commencement of the partner-
ship with the school, the chapter has do-
nated approximately $75,000 to meet
the schools needs.

Lied Institute for 
Real Estate Studies

CCIM’s influence does not stop at the
elementary level. The Institute for Real
Estate Studies was formed by the Uni-

versity of Nevada, Las Vegas College of
Business in 1989 and was endowed in
1991 through a generous gift and chal-
lenge grant from the Ernest F. Lied
Foundation Trust. Local industry leaders
and organizations such as CCIM have
supported this innovative blend of edu-
cation, research and community out-
reach from its inception.

Today, the Lied Institute for Real Estate
Studies, offers a comprehensive four-
year Bachelor of Science degree in Real
Estate Finance. The Lied Institute also
supports professional research, scholar-
ship, mentoring, internships, executive
and continuing education, the Certified
Graduate Builder Series, the Commercial
Real Estate Certification Program, the
Real Estate Roundtable and other exten-

sion activities. Through these and relat-
ed projects, the Institute continues to re-
spond to the growing needs of the
Southern Nevada real estate industry in
an ongoing dedication to putting quali-
fied and educated people into the South-
ern Nevada workforce.

The Lied Institute has a dynamic rela-
tionship with the Southern Nevada CCIM
Chapter. The two organizations work col-
laboratively to promote the industry and
its future leaders. CCIM has supported the
Institute and its students through scholar-
ship opportunities, mentoring, internships,
scholarships to the CCIM coursework and
through active engagement by CCIM
members with the Lied Advisory Board.

“CCIM is a professional organization
and the education and certification of its
commercial real estate membership is its
central purpose,” said Debra March, ex-
ecutive director of Lied Institute for Real
Estate Studies. “Many of the other na-
tional commercial real estate organiza-
tions with local chapters are true trade
organizations whose charge is to inform,
network and educate. We place a high
value on the fact the CCIMs must earn
their designation, not just pay a fee and
become a member. The Lied Institute and
its students benefit from the strong part-
nership with CCIM by exposing them to
the high standards set by CCIM national-
ly and locally.”

The annual CCIM Wine Tasting event
draws hundreds of supporters each year.
Giving back to the local community is
something that comes second nature to
the group. Through the annual wine tast-
ing, the group allocated more than
$40,000 (in 2007) to various charity’s
across the Valley, some of these includ-
ing; Keep Memory Alive, the Lou Ruvo
Brain Institute, John S. Park Elementary
School, Through the Eyes of a Child
Foundation and the Southern Nevada
CCIM Education/Scholarship Fund.

http://www.mdlgroup.com
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Member Benefits

There are many benefits of becoming
a CCIM Designee. Access to numerous
networking channels is just one of them.
The CCIM Partners program is taking
business networking to new levels for
CCIM Designees in markets large and
small. CCIM Partners offers a formal
marketing platform based on market
areas, property types and specializa-
tions, and provides services and benefits
similar to the large brokerage networks.

The idea behind CCIM Partners origi-
nated in early 2003 by the Institute’s
Strategic Planning Committee. The
committee identified the need for a bet-
ter way for members to network, pro-
mote their expertise and conduct more
business. Research revealed strong
support and focus groups of designees
from different markets and specialties
yielded results favoring the concept. The
research also revealed that CCIM Insti-
tute and its programs were perceived
highly for the education product, but
lacked in providing business opportuni-
ties and networking. Members polled
wanted upgraded online profiles and
more regional networking and market-
ing opportunities. In addition, the survey
revealed that 78 percent of CCIMs do
not belong to a formal corporate busi-
ness network.

Only CCIM Designees in good stand-
ing can join and participate in the CCIM
Partners network. It is not open to Can-
didate or Affiliate members. CCIM Part-
ners can benefit all Designees, regard-
less of his or her position in the
commercial real estate industry. Corpo-
rate or in-house real estate profession-
als are able to conduct more detailed
and reliable searches for brokers and
leasing representatives. Appraisers are
able to promote their services to bro-
kers. Developers are able to assemble a

The CCIM Institute confers the
CCIM designation and is an affiliate
of the National Association of REAL-
TORS® (NAR). The CCIM movement
began more than 40 years ago with
commercial real estate practitioners
who wanted to elevate their busi-
ness practices through education
and networking. Then and now, ed-
ucation and networking remain the
cornerstones of the CCIM designa-
tion and the reason for its success.

The CCIM designation was es-
tablished originally by the Califor-
nia Association of REALTORS® in
1954 under the name Certified
Property Exchanger (CPE). In 1967
it took on national significance
under administration by a division
of the National Association of Real-
tors. In 1969, the designation was
renamed Certified Commercial In-
vestment Member (CCIM). A coun-
cil was established to administer
the designation, and in 1991 it was
granted institute status as an affil-
iate of NAR.

CCIM Institute 

HISTORY

http://www.cbre.com
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team of CCIM Partners for a project.
Some of the features available to

CCIM Partners include: building a cus-
tom online resume; being able to pro-
mote your company and client proper-
ties in a descriptive way; including your
personal CCIM Partners Web address in

print and broadcast messages; profile
completed lease, sale and tenant repre-
sentative transactions; posting proper-
ties for sale or lease and sending prop-
erty listings to other CCIM Partners.

Yet another benefit of being a member
of CCIM is the CCIMNet. The CCIM Insti-

tute offers the most current, compre-
hensive web resources in the commer-
cial real estate industry. CCIMNet is a
national database of more than 200,000
commercial property listings for sale
and for lease. It’s the fastest growing
commercial information exchange in the
market. The site is a powerful and inte-
grated online resource that provides
CCIM members with comprehensive site
analysis, mapping software, demo-
graphic data, aerial photography, finan-
cial analysis tools, transaction manage-
ment software, customized report
options and a broad spectrum of other
business services.

What does the future hold for the
Southern Nevada CCIM Chapter? Contin-
ued growth and success are a sure bet
for this outstanding group of profession-
als. In the ever changing and rapidly
growing market, it would be hard to
imagine a community without the lead-
ers of CCIM at the forefront.

las vegas, nv    853.4700    swusabank.com

Late nights and weekends.

Airports and rental cars.

Working smarter and harder.

Only one bank understands the sacrifices you’ve made to 
get ahead.  SouthwestUSA Bank. With perks that say, “I’ve 
arrived.”  Like no teller lines. Full service mobile banking 
capability. And your own personal Managing Director.

Not everyone gets to be a SouthwestUSA client. Aren’t you 
glad you’re not everyone?

SouthwestUSA Bank. Nevada’s only private bank.

You’ve earned it.

You’ve Earned It
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gatskicommercial.com
LOCALLY OWNED & OPERATED BY FRANK GATSKI, CPM, CCIM

WE

ADD VALUE TO 

YOUR 

INVESTMENT.

Property Management

Leasing & Brokerage

Landscaping Services

Building Maintenance

Emergency Response 

Mold Remediation

Flooring Division

gatski commercial
real estate services

        (702) 221-8226

Commerical Division
David Medley

Assistant Vice President
Commercial Marketing Director

(702) 496-1553 direct
Email: david.medley@ticortitle.com

"The most resourceful people in town" 

Southern Nevada CCIM Chapter

Presidents
2008

Devin Lee, CCIM

2007
Miriam Campos Root, CCIM

2006
Jan Hoback, CCIM

2005
Soozi Jones Walker, CCIM, SIOR

2004
E. Thomas Naseef, CCIM, SIOR

2003
Lucinda Stanley, CCIM, CPM

2001-2002
Andrew S. Levy, CCIM, CPM

1999-2000
Philip Robbins

1997-1998
Stephen J. Hoopes, CCIM, GRI

1996
Charlie Mack, CCIM

1995
Jack A. Rappaport, CCIM

1993-1994
Soozi Jones Walker, CCIM, SIOR

1992
William A. Gayler, CCIM

1991
Charlie Mack, CCIM

1990
Barry R. Moore, CCIM

1988-1989
Connie Bobo, CCIM

http://GATSKICOMMERCIAL.COM
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SOUTHERN  NEVADA  CC IM 
2008  SPONSORS

Platinum
Commercial Alliance Las Vegas

Irwin Union Bank

Gold
American Nevada Company

CB Richard Ellis

Colliers International

Marquis & Aurbach

Nevada State Bank

Property Line International

RGR Group LLC

Silver
Access Commercial Mortgage

Commerce CRG/Cushman & Wakefield

Commercial Executives

Community Bank of Nevada

First Amercian Title

First National Bank

LandAmerica 1031 Exchange Services

Nevada Buisness Journal

US Bank, SBA Division

Western Risk Insurance

Bronze
In Business Las Vegas

Marnell Properties
Mars Restoration

The Molasky Group of Companies
Ticor Title

Thomas & Mack Co.

Copper
Arcadian Real Estate Group

City National Bank
Colonial Bank

Commecial Design Group
Consolidated Mortgage, LLC

Empire Painting
Investors Management Group. LLC

JD Construction
KeyBank Real Estate Capital

Moran Financial Services, LLC
OGI Environmental

Re/Max Commercial Professionals
Service 1st Bank of Nevada

Spahr Andrews & Ingersoll, LLP
Stoltz Management

Sun Commercial 
Title One

United Construction Company
Union Bank of California

Resources:
NATIONAL

CCIM Institute
430 N Michigan Avenue, Suite 800

Chicago, IL 60611-4092
312-321-4460

Fax: 312-321-4530
www.ccim.com

LOCAL
Southern Nevada CCIM Chapter

P.O. Box 97653
Las Vegas, NV 89193 

702-798-5156
Fax: 702-798-8653

http://southernnevada.ccimnet.com
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• CCIM Site To Do Business (STDB)

(www.stdbonline.com) is a very useful re-

source that provides a platform for data

exchange to assist members in their field

of expertise. STDB is a powerful and inte-

grated online resource that provides

CCIM members with comprehensive site

analysis, mapping software, demographic

data, financial analysis tools, transaction

management software, customized report

options and a broad spectrum of other

business services. Additionally, STDB on-

line has just launched the new map cen-

tric platform and has also partnered with

Google Earth in providing aerial mapping.

• Automatic free subscription to CCIM.net,

a national property listing service

launched as a joint venture between CCIM

Institute and Catylist Real Estate Software.

The site offers E-broadcasting capabilities

and posts properties for sale or lease.

• Monthly subscriptions to the Commer-

cial Investment Real Estate CIRE Maga-

zine, and I-News, an Internet newsletter

of the CCIM Institute.

• Access to the CCIM Professional Directo-

ry providing contact information to more

than 8,600 designees across the country.

• Access to financial worksheets such as

APOD and cash-flow worksheets.

• Online access to up-to-date legislative

database. Through its affiliation with the

National Association of REALTORS®, the

Institute is part of a legislative advocacy

team that constantly monitors legisla-

tive and regulatory developments in

order to shape the direction of today's

policy issues.

• The institute provides “Life After Pin”

continued education for designees.

• Deal-making opportunities at the CCIM

Annual Conference; and CCIM Partners

Program, a formal business network for

CCIM designees held in several cities

throughout the year.

• The international program offers inter-

national course deliveries and trade

shows.

• National advertising campaigns, media

relations and merchandise.

• Access to the new Blackboard Program

for education. Blackboard is a technology

platform that facilitates web-based com-

munication and knowledge management

within an organization. The platform en-

ables members to access the system for

every member of the institute, as well as

every enrolled student, regardless of

membership status.

• The institute provides candidate guid-

ance programs with discounts on cours-

es and conferences in preparation for

their designation.

• Leadership training is available through

the Jay W. Levine Leadership Develop-

ment Academy.

CCIM  BENEFITS

Help your customers reap the benefits 
of SBA-504 real estate loans

Below-market, 90% fixed-rate loans
• Small business owner only pays 10% down 
• Builds equity via commercial real estate purchase
• Tenant improvements can be included in financing

Why partner with CDC Small Business Finance?
• 24-hour prequalification
• Bridge financing available on straight purchases
• SBA “preferred-lender” status gets your deal done fast
• No loan packaging deposit
• Other loan products, e.g. the “504 Look-Alike”
• We’ve funded over $1.5 billion in SBA 504 loans nationwide

Contact Chris Dennis:
702.202.8509 (cell) • 866.674.9240 (office)
cdennis@cdcloans.com

Call and discover why CDC Small Business Finance
is #1 in the nation!
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