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STANDING (left to right): Robin Civish, CCIM • Ryan Martin, CCIM • Andrew Levy, CCIM • Soozi Jones-Walker, CCIM • Charlie Mack, CCIM
Phillip Dunning, CCIM • Brian Sorrentino, CCIM • Cathy Jones, CCIM • Tedd Rosenstein, CCIM • Tom Naseef, CCIM • Jarrad Katz, CCIM

SEATED (left to right): Bobbi Miracle, CCIM • Carol Cline-Ong, CCIM
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Dear Nevada,

The last year has seen some significant changes, both for Nevada and 

nationwide. The commercial real estate industry in particular is experiencing 

a resurgence as buildings go up around the Valley and industry professionals 

are busier than ever. Owing to their education, expertise and on-target 

insights, some professionals are set apart in the growth: CCIM Designees. 

From maintaining a steady work-flow during the downturn to expertly guiding 

their clients through a booming Southern Nevada landscape, CCIMs are 

uniquely qualified to take advantage of growth. Networking, education 

and trustworthiness are just some of the qualities that make up the CCIM 

Designee and I am proud to include myself among their ranks.  

The benefits to being a CCIM are too numerous to list and include everything 

from built-in support from the best professionals in the industry to community 

involvement and the ability to give back to Southern Nevada. Our reputation, 

both here in the Silver State, and throughout the nation, is built on a solid 

history of trust and success. The Power of the Pin is significant and I know 

first-hand the impact it can have on a career.

If you are in commercial real estate, or even do business with those in the 

industry, there’s no better way to establish your credentials than with a CCIM 

designation. Talk to a CCIM today to find out more about the organization and 

what it can bring to your career. 

Best wishes,

Phillip Dunning, CCIM

2017 President - Southern Nevada Chapter
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Building Community.
The philosophy of Gardner Company is to build great relationships. We achieve this by partnering  

with people and companies with the highest of standards to benefit our clients,  
our communities, and the environment.

Our ability to deliver quality projects is the key reason for our success. This is done by providing 
professional service through every aspect of the development process.

That’s office, retail, industrial and medical building development done right for more than 38 years.

For more information about our ongoing developments, please visit GardnerCompany.net.

HENDERSON OFFICE 
2600 Paseo Verde Parkway, Suite 150 

Henderson, NV 89074

 OFFICES IN UTAH, IDAHO & NEVADA



THE CCIM INSTITUTE – Certified 

Commercial Investment Member Institute – 

celebrates five decades as a professional 

organization this year. Representing a global 

community of 13,000 members, more than 50 

chapters and 30 countries, CCIM educates 

and connects the world’s leading experts 

in investment strategy, financial and market 

analysis. As the national CCIM Institute turns 

50, the Southern Nevada chapter turns 29, a 

significant milestone for the chapter.  

By Jennifer
Rachel Baumer

THE 
POWER
OF THE

Building Community.
The philosophy of Gardner Company is to build great relationships. We achieve this by partnering  

with people and companies with the highest of standards to benefit our clients,  
our communities, and the environment.

Our ability to deliver quality projects is the key reason for our success. This is done by providing 
professional service through every aspect of the development process.

That’s office, retail, industrial and medical building development done right for more than 38 years.

For more information about our ongoing developments, please visit GardnerCompany.net.

HENDERSON OFFICE 
2600 Paseo Verde Parkway, Suite 150 

Henderson, NV 89074

 OFFICES IN UTAH, IDAHO & NEVADA
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 The recognized expert in the com-

mercial and investment real estate in-

dustry, the CCIM Institute oversees the 

education, experience verification and 

testing required for the CCIM designa-

tion, a process that ensures CCIMs are 

experts in their field, both in theory and 

in practice. CCIM also has a profes-

sional affiliation with the National As-

sociation of Realtors (NAR), the world’s 

largest real estate association.

 For 50 years, the organization has both 

led the industry and weathered changes in 

the field. CCIM Institute members, on av-

erage, close $200 billion annually in com-

mercial real estate (CRE) deals. Over the 

past several years, the organization has 

been building opportunities for its members 

through education opportunities led by es-

tablished practitioners. 

 Ask a member of Southern Nevada CCIM 

what the most important part of the desig-

nation is and the answers will be as varied as 

the professionals answering the question, 

but the responses center around five pillars: 

• The power of the pin

• The path to the pin – the “How To” of 

earning the CCIM designation

• Education required to become a CCIM 

• Networking; and 

• The Institute itself and membership in the 

organization. 

The Elite in 
Commercial
Real Estate
 CCIM is an elite designation that’s 

more than just recognition for com-

pleting a program. The red CCIM pin 

speaks of a career-boosting affilia-

tion for commercial real estate pro-

fessionals. It shows clients and other 

professionals in the field that the des-

ignee has put forth the effort to become an 

outstanding member of the industry. In fact, 

nearly 70 percent of designees hold the title 

of owner, partner, principal or president.

 “Transactionally, clients that utilize a 

CCIM can expect an understanding of ad-

vanced financial investment concepts,” 

said Chris Richardson, CCIM, communica-

tions chair.

 Membership augments education by 

providing networking opportunities. “You’re 

CCIM • THE POWER OF THE Pin SPECIAL REPORT

Chris 
Richardson, 

CCIM
Logic Commercial

Chris
McGarey, CCIM

McGarey Group

Jennifer
Ott, CCIM

ROI Commerical 
Real Estate

SR Construction

Design-Built in 
Southern Nevada
 SR Construction, Inc. (SR) is a full service 

design/build general contractor found-

ed in 1991 with the primary goal of pro-

viding clients with the highest degree 

of quality and service on every project. 

 The company’s corporate phi-

losophy consists of a team-approach, 

design/build process that allows for 

direct integration of architects, consul-

tants, engineers, subcontractors and 

owner representatives to deliver a qual-

ity product on time and within budget. 

Open, timely and constant communication 

by all members of the team is the corner-

stone of this participation. The most im-

portant aspect of the team approach is the 

need to thoroughly comprehend the client’s 

vision, purpose and goals. 

 Celebrating 26 years, SR has completed 

in excess of 1,200 projects throughout the 

Southwest including those in the commer-

cial office, healthcare, hospitality, retail and 

industrial markets. Company President Scott 

Loughridge founded SR with a vision to en-

sure clients an enjoyable journey and earn 

their loyalty with a philosophy that has be-

come recognized as the “SR Built” Process. 

 Over two decades later, SR continues to 

grow and strives to deliver clients a quality 

product with unmatched service. The com-

pany is built upon trust and integrity with a 

willingness to go the extra mile.

 SR’s services include, among other spe-

cialties, design/build and construction 

management at-risk (CMAR) experience, 

integrated project delivery, building infor-

mation modeling (BIM), LEAN construc-

tion, LEED construction, planning and en-

titlements, conceptual estimating, permit 

tracking and expediting and commission-

ing and licensure.

http://www.nevadabusiness.com/2017/07/the-power-of-the-pin/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20July%202017
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702 978 5800  I  ASCAYA.COM  |  #WhereDreamsLive
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networking with like-minded individuals, 

and there’s the ability to do deals through 

investors who have come into our port-

folios. They call us specifically because 

we’re CCIM and they only want to deal with 

CCIM,” said Chris McGarey, CCIM, 2017 

president-elect.  

 It’s not just clients who understand the 

designation; other professionals do as well 

and the red pin paves the way to commu-

nication. Walking into a global conference 

with her pin on, Jennifer Ott, CCIM, knows 

when she meets other agents, retailers and 

developers they’ll recognize the pin and 

know that it stands for an advanced level of 

education and the qualifications to handle 

their business or work a transaction on their 

behalf.

 “When I walk into a conference, if there are 

people there I’ve never met who are wearing 

their pins, we instantly have something in 

common,” said Ott. The pin is a symbol of, 

not just the education required to earn the 

designation, but also the investment of time 

and money spent in pursuit of excellence for 

a career in commercial real estate.

Make the Connection
 CCIMs come from a variety of interre-

lated fields. The designation is conferred 

upon CRE professionals who have a track 

record of success in the field. The orga-

nization is made up of real estate agents 

and brokers, commercial lenders, leasing 

Southern Nevada

has

Members in 
2017

CCIM

73

Requirements
Include …
 There are different types of CCIM 

memberships, but every designee can-

didate is required to complete the edu-

cational component, pass the compre-

hensive exam, complete the member-

ship application and pay annual dues. 

Most will have to submit a portfolio of 

qualifying experience for review.

 The portfolio demonstrates experi-

ence in the CRE industry and tradition-

ally consists of minimum requirements:

• Three or more qualifying activities 

totaling $30 million or more;

• Exactly 10 qualifying activities 

totaling $10 million or more; or

• Twenty qualifying activities with 

no dollar volume required.

http://www.managedpay.com
http://www.managedpay.com
http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20July%202017
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professionals, investment counselors, as-

set managers, appraisers, corporate real 

estate executives, property managers, de-

velopers, institutional investors, attorneys, 

bankers and other allied professionals.

 CCIM members within these interre-

lated fields make up an enormous da-

tabase of professionals who speak the 

same language and work with the same 

standard of ethics. They represent a 

group of professionals who can work 

together for the benefit of their clients, 

joining forces or representing different 

sides of a transaction.  

 Cathy Jones, CCIM, SIOR, CPA, received 

her designation in 2005 and was drawn to 

the organization by the education com-

ponent as she changed careers. Jones is 

a CPA and her background was on the fi-

nancial side. “I wanted to get a jumpstart 

in learning the fundamentals of commercial 

real estate,” she said.

 Adam Gregory, CCIM, earned his desig-

nation in 2008 and now serves as treasurer 

for the organization. “For me, being on the 

finance side of the world, there are very few 

of us within CCIM that are on the mortgage 

banking side, so when we are calling bank-

ers in the community or even nationally, be-

ing a CCIM gets my foot in the door with in-

vestment sales brokers. It makes everything 

a little bit easier.”  

 For example, when a recent transaction 

closed in Florida, Gregory’s CCIM status 

allowed him to go to the database, find a 

CCIM in Florida and pick up the phone.

 “You have an immediate connection with 

fellow CCIMs,” Gregory said. “You connect 

that way, and there’s the ability to get the 

information you need.” 

 McGarey explained that it might not make 

it easier to reach out and find someone to 

work a transaction with, but it makes it eas-

ier to keep them on the phone once they’re 

found.

 “If a brand new agent calls a significant 

real estate investor and a CCIM calls 

the same real estate investor, the CCIM 

PROFESSIONALS YOU
CAN TRUST

Property Management  |  Sales  |  Leasing

Locally owned by Frank Gatski, CPM, CCIM

702.221.8226
gatskicommercial.com

Federally insured by National Credit Union Administration. Equal Housing Lender.  
Currently not offering financing for construction or raw land loans.

MichaelZ@OneNevada.org
(702) 948-5339
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JUST CLOSED
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20,300 SF
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57 Unit 
Mobile 

Home Park
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ONE NEVADA COMMERCIAL REAL ESTATE
The Loan Closers

Local underwriting 
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with fixed terms of 
5 years or 10 years 
with a 5-year rate 

adjustment.

Michael Zufelt Sandy Thompson
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designee is recognized worldwide – I 

think you’re going to keep them on the 

phone or at least have a better chance 

of getting through to them,” said 

McGarey. “It just gives you the extra 

power to communicate and engage 

with potential and existing clients.”  

Top of the Class
 For Salina Ramirez, CCIM, the edu-

cation required to earn designation 

sets members apart from other commercial 

real estate agents and allows agents to give 

a different perspective on investment prop-

erties for their clients.

 “We’re able to interpret investment port-

folios, long-term holds, we can evaluate any 

properties they may want to sell or purchase 

from a different perspective,” said Ramirez. 

“The designation isn’t open only to brokers; 

we have appraisers and lenders that are 

designees. It’s for different industries that 

deal with the financial industry, it’s almost 

like getting your master’s in finance.”

 The educational component of the CCIM 

designation is the foundation of the power 

of the pin.  For Robin Civish, CCIM, it’s an 

important enough component she chose to 

serve as education chair on the board. Civ-

ish started CCIM coursework in 2006 and 

earned her designation in 2009.

 “Education is the cornerstone of the 

CCIM designation,” said Civish. “By be-

ing involved in education, we con-

tinue to grow our membership and 

grow the chapter and the number of 

CCIM designees.”

 How important is the education 

component? Civish ranks education 

first and networking second.

 “Education is really what the CCIM 

is all about,” said Civish. “It’s some of 

the most intense education that you 

can get with any designation. It’s 

been compared to a master’s in real estate.  

It’s not something that people take lightly.”

 She ranks education above networking 

because the educational component is re-

quired – without it, there’s no networking 

with, or membership in, the organization.

 The CCIM core classes include Foun-

dations of Commercial Real Estate, “A 

two-day class to get your feet wet,” ac-

cording to Phillip Dunning, 2017 CCIM 

president.

Cathy
Jones, CCIM
Sun Commercial 

Real Estate

Adam
Gregory, CCIM

CommCap Advisors

Salina
Ramirez, CCIM

Commercial 
Executives

CCIM • THE POWER OF THE Pin
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Spend $150 and Get $20 Gift Card

JULY 24  – AUGUST 12 
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The School of the Elite

  Financial Analysis for
Commercial Investment Real Estate
This class serves as an introduction to the CCIM Cash Flow 

Model. Learn to apply the CCIM Cash Flow Model to make 

investment decisions based on wise investment fundamentals. 

  Market Analysis for
Commercial Investment Real Estate
It isn’t possible to make intelligent real estate decisions without 

learning about the CCIM Strategic Analysis Model for investors, 

lenders, developers, brokers and other real estate professionals. 

Learn how financial analysis and market analysis are two sepa-

rate, yet completely interrelated components of the strategic 

analysis process.

  User Decision Analysis for
Commercial Investment Real Estate
This class incorporates the CCIM Decision-Making Model into all 

case studies. Begin to develop the practice of applying the CCIM 

Communications/Negotiations Model to all real estate decisions 

with a focus on using this Model in interest-based negotiations.

  Investment Analysis for
Commercial Investment Real Estate
Similar to other courses, CI 104 is case-study driven. Learn about 

key investor decisions within each case study and gain knowl-

edge, tools, and resources needed to make the right decisions.

Online Ethics Course
This course, which is required for all candidates pursuing the 

CCIM designation, provides relevant information about the CCIM 

Code and Standards of Practice of the CCIM Institute.

Interest Based Negotiation:
Preparing to Negotiate and
Advanced Negotiations Workshops
These interactive workshops introduce a proven negotiations 
process using the CCIM Interest-based Negotiations Model.

CI 101

CI 102

CI 103

CI 104

R&O Construction

“Big Enough”
 With 37 years of constructing projects 

behind them, R&O Construction con-

tinues to help its clients build meaning-

ful projects in the Las Vegas area. While 

the company’s roots are based in retail 

construction, they have developed into a 

contractor that can build a wide variety 

of projects that cover any client’s needs. 

These include full commercial develop-

ments, office construction, multifamily 

housing, senior-care facilities, as well as 

higher education and government-related 

construction.

 R&O Construction prides itself on being a 

contractor that is just the right size for its 

client’s needs, or “Big Enough” to work on 

any large or small project.

 “Every project is our most important 

one,” Slade Opheikens, president and 

CEO of R&O Construction says. “I know 

that can be a cliché to some, but for us, it 

is the way we do business.”

 The company has a long-trusted history 

of working with commercial developers to 

deliver projects that stand as hallmarks in 

the industry. “Nothing is more important 

to us than the trust our clients give us to 

build their projects on time and on budget,” 

Opheikens said. “Our reputation is built on 

doing just that.”

 With several large projects underway in 

the Vegas area, the company is looking for-

ward to continuing its part in growing south-

ern Nevada’s future.

 R&O has been building projects in Las Ve-

gas since 1989 and opened its local office 

there in 1997. In the past few years they have 

completed Cowabunga Bay, the Hughes 

Center Retail project, Nevada’s first IKEA, 

and the new 256 unit Evo Apartments.

http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20July%202017
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 The class covers investment terms and 

lingo, analysis and introductory topics. 

The second course is more about demo-

graphics, the service industry and the 

basics of employment, the third a lease 

versus buy scenario and the fourth, tax 

analysis for capital accumulation. There’s 

also an online ethics class and a class on 

negotiation. 

 So why should anyone starting out in 

CRE seek the CCIM designation? “I had this 

question from a friend of mine who just got 

his real estate license,” said Dunning. His an-

swer was that education is imperative in the 

CRE field; without being educated, there’s 

no way to understand all the terminology in 

all the processes which professionals un-

dertake. “By taking the core classes you get 

up to speed much quicker and have a better 

understanding of the industry.”

A Strong Network
 Dunning joined Southern Nevada CCIM 

in 2008 and the local board of directors in 

2013. He became chapter president, both to 

serve the membership and because of the 

opportunities to network and make friends 

in the industry. “We interact so much with 

each other on a regular basis it would be 

hard not to become personal friends with 

so many of these people.” 

 Gregory has been on the board for eight 

years and intends to serve another few to 

help new CCIMs and board members tran-

sition in. “Just to make sure CCIM stays on 

the pedestal that it is, not just with the com-

munity, but nationally. The Southern Nevada 

chapter is a very well recognized chapter 

within CCIM Institute.”  

Chapter Charted

in
in Northern
California

CCIM

1971
The

First

http://www.tradewindsconstruction.com
http://www.tradewindsconstruction.com
http://www.cushmanwakefield.com
http://www.cushmanwakefield.com/action
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Gardner Company

Building Community
 Gardner Company is a full-service real 

estate company specializing in the develop-

ment of office, retail, industrial and medical 

buildings. The company was founded by 

Kem C. Gardner who serves as CEO and has 

one of the largest real estate portfolios in 

the region. 

 Gardner opened their Nevada office in 

July of 2016, upon the award to master 

develop the UNLV Harry Reid Research 

& Technology Park. Dan H. Stewart, part-

ner and vice president of development is a 

fourth generation Nevadan with roots that 

run deep in his state and in his community.  

He brings years of education and work ex-

perience to the Gardner Company, where he 

is in charge of all operations of Gardner in 

Nevada, particularly the UNLV Tech Park.

 One of the company objectives of Gard-

ner Company is to design and construct 

buildings that minimize the impact on the 

environment, improve the surroundings and 

enhance the workplace experience for ten-

ants. They are dedicated to constructing 

buildings that are LEED certified, implement 

state-of-the-art technology in energy ef-

ficiency, and are cost effective. Their goal 

is to use the latest technology in construc-

tion and materials so that their buildings re-

duce carbon footprint, are environmentally 

friendly and aesthetically pleasing.

 Community involvement is an ideology of 

Gardner Company. The company encour-

ages and provides opportunities for em-

ployees to give and serve in the community. 

Their philosophy is to respond to the needs 

of the community and to look for ways to 

serve so that they can make positive contri-

butions both locally and on a national level.  

 The trademark of Gardner Company is to 

build great relationships. This is achieved by 

partnering with people and companies with 

the highest of standards to benefit clients, 

communities and the environment.

Francie Stocking
Practice Areas
• Commercial & Multifamily Insurance
• Coverage Analysis
• Claims Assistance

 Francie Stocking is a 16 year professional with West-
ern Risk Insurance and during her tenure has built a trust-
worthy reputation with property owners and management 
companies.  Francie was awarded the Las Vegas Insur-
ance Professional, 2008 Member of the Year. In 2008-
2009, Francie served as the Nevada Council Director, 
NAIW and is Past-President and Past Treasurer of the Las 
Vegas Insurance Professional. Francie was recipient of 
CSE’s President Council Award for 2002 through 2015. 
She has served on the Board of Directors for the South-
ern Nevada Multi-Housing Association (SNMA) and the 
Nevada State Apartment Association (NVSAA) as well as 
staying an active member of IREM, CAI and CCIM. Francie 
earned her CISR, CRIS, CPIW and CIC designations and 
was recognized as a Valued Worker’s Compensation Part-
ner of ICW since 2010. With her leadership, Western Risk 
Insurance has been recognized by a number of compa-
nies as a top producing agency and brokerage in Nevada.

Western Risk
Insurance Agency

3140 S Rainbow Blvd
Suite 400
Las Vegas, NV 89146

P 702.284.7907
F 702.368.4219
francie@westernrisk.com

westernrisk.com

ADVERTORIAL PROFILE

mailto:francie@westernrisk.com
http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20July%202017
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 “We have had a very good, strong and 

active board,” said Jones, who serves as 

chair of the Sponsorship Committee and 

previously served as both chapter president 

and treasurer. “Everybody on the board is 

engaged and making a contribution. It’s not 

one or two people driving the decisions on 

the board.”

 Ramirez got into commercial real estate 

12 years ago, but didn’t really get involved 

with the Southern Nevada chapter of CCIM 

until about three years ago.  

 “My broker, Soozi Jones Walker, is on the 

education board, and also an instructor for 

CCIM classes,” said Ramirez. When she 

realized what the designation had done for 

Walker’s career, she joined. 

A Community that Cares
 During the economic downturn, the 

Southern Nevada chapter experienced dif-

ficult times, an echo of the industry itself. 

Those hard times didn’t diminish the orga-

nization’s dedication to the community in 

which it’s membership lives and works.  Mi-

chael Dunn, CCIM, SIOR has been a chap-

ter member for the last 12 years, during 

both the difficult real estate economy in the 

1990s and the recent recession.  

 Along with serving as membership chair, 

Dunn worked in financial operations for the 

chapter, including education, the monthly 

luncheon and the chapter’s fundraising 

events. Today, he said he feels honored to 

have helped the Southern Nevada chapter 

through one of the darker financial stretch-

es because the organization makes a dif-

ference in the Southern Nevada community 

through charitable contributions.  

 Ramirez added of her work on the Social 

Committee, “I enjoy serving my community 

and thought it was a great opportunity for 

me to get involved and support CCIM. I 

handle a lot of our chapter’s special events, 

networking events, community sharing and 

a lot of community volunteer work.” 

 One of the special events hosted by the 

Southern Nevada chapter is the annual wine 

tasting and silent auction event. 

The event reflects the member-

ship’s passion for both network-

ing and charity. This year marks 

the 21st annual event, with pro-

ceeds going to a litany of chari-

ties including a local at-risk el-

ementary school, Three Square 

food bank, and Spread the Word 

Nevada, which promotes literacy.  

Robin
Civish, CCIM
ROI Commerical 

Real Estate

Phillip
Dunning, CCIM
Colliers International

Michael
Dunn, CCIM

Cushman & 
Wakefield Commerce

CCIM • THE POWER OF THE Pin

http://www.colliers.com/lasvegas
http://www.colliers.com/lasvegas
http://www.nevadabusiness.com/2017/07/the-power-of-the-pin/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20July%202017
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Partnerships

ONE of the ways in which CCIM provides value 

for its membership is through several strategic 

alliances in Southern Nevada. By partnering 

with other organizations and companies in the 

community, CCIM members are able to take 

advantage of a broad local network to promote 

their deals and clients.

• Commercial Alliance Las Vegas (CALV) is a non-

profit organization managed by the Greater Las 

Vegas Association of REALTORS. As a partner to 

CCIM, the organization has come alongside to sup-

port CCIM membership. One of the ways in which 

CALV does this is by working with CCIM leadership 

to lobby for important legislation on behalf of the 

organization.  In addition, CALV is a platinum level 

sponsor of CCIM and supports the organization 

through education.

• The Southern Nevada community is an important partner 

for CCIM and as such, the organization has set up the 

Southern Nevada CCIM Education Fund to give back to 

the community. The fund is used to support the John S. 

Park elementary school and half of the proceeds from the 

organization’s annual wine soirée are donated to the fund.

• In addition to the organizations already mentioned, 

CCIM has cultivated a vast network of sponsors and 

supporters throughout the years. Each sponsor plays 

an important role in ensuring that CCIM members are 

able to take advantage of key relationships.

Ascaya

Setting the Standard 
of Luxury Living
 Combining exclusivity with uncompromis-

ing views, Ascaya features 313 luxury estate 

home sites where pristine natural beauty is 

complimented by a refined design aesthetic. 

Bringing conceptualization to reality through 

views of the Las Vegas skyline, exclusive five 

star clubhouse amenities and topography that 

feels as if it was shaped by the elements, As-

caya is a new standard for custom home sites. 

Limitless Possibilities
 The centerpiece of life at Ascaya, the 

clubhouse amenities are the epitome of 

luxury living. Outdoors, a sprawling space 

with terraced gardens and a yoga lawn is 

complimented with a 8,000 square foot pool, 

alongside luxurious poolside cabanas. 

 Fitness facilities create an enriching en-

vironment where inviting options include 

a private tennis pavilion, basketball court 

and a state-of-the-art gym. Amenities also 

include a spa with treatment rooms and a 

lounge area. 

 The clubhouse presents views of the Strip, 

and is ready to play host to private gather-

ings, while a chef’s kitchen designed by 

Wolfgang Puck provides every possible con-

venience to complement special occasions. 

 The clubhouse was also designed with 

areas to cater to the interests and passions 

of younger members of the Ascaya family. 

Indoor play and hobby areas and outdoor 

spaces cater to children in the community. 

 The clubhouse includes a lifestyle direc-

tor to offer assistance with all recreational 

and entertainment needs. 

Without Bounds
 Ascaya has partnered with an elite selec-

tion of nationally recognized and award-

winning architects - hand selected for their 

ability to honor the native beauty of the 

landscape and the highest standard of con-

temporary design - to bring a homeowner’s 

vision to life. 

http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20July%202017
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The CCIM Institute 
 “The Institute is the governing authority 

and Southern Nevada CCIM chapter is the 

local affiliate of the Institute that sponsors 

chapter events, monthly lunches, hosts 

core classes, government affairs, awards 

scholarships and donates to local chari-

ties,” said Richardson.  

 It’s the individual chapters that are re-

sponsible to train the organization’s lead-

ers, promote knowledge and enhance 

members’ referrals. Each chapter provides 

sites for core classes and instructors to 

teach them from local certified experts.  

 “One of the things that impressed me 

when I first got the designation was how 

strong our chapter is nationally,” said 

Jones. “We’ve won the President’s Cup 

Award at least the past decade if not longer 

just because of how well our chapter does, 

Taking Action
 Membership in the local chapter 

gives professionals a voice in the in-

dustry and a path of action to take 

when necessary.  

 Jennifer Ott became involved with 

CCIM in 2015, around the time she re-

ceived her designation. She currently 

acts as the legislative chair, while also 

serving as president of Commercial Al-

liance Las Vegas (Greater Las Vegas 

Association of Realtors). Serving on 

both boards, she’s up to date on cur-

rent political and legislative topics. The 

legislative affairs committee provides 

chapter members the chance to act 

when legislation or regulations come 

up that could effect the industry.

 Recently chapter members were 

made aware of a building requirement 

that would negatively affect hundreds 

of Nevada shopping centers.

 “We are now coordinating with oth-

er industry groups and the local chap-

ter of NAR (National Association of Re-

altors) to shape and potentially change 

this measure,” said Richardson.

http://www.logiccre.com
http://www.gcgarciainc.com
mailto:info@gcgarciainc.com
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http://www.providencecommercialre.com
http://www.providencecommercialre.com
mailto:mike@providencecommercialre.com
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Contact Us

For more information about the

resources CCIM offers go to

SNCCIM.org, call 702.798.5156

or email snccim@amnevada.com.

Celebrates
in 2017

Th
e Southern

Nevada
Chapter

29Years

Mixed-Use     Office     Industrial     Warehouse    Education
Federal     Public Works     Hotel/Casino     Hospitality     Healthcare  

w w w . m a r t i n h a r r i s . c o m

NV License #79469
Operating throughout the Southwest U.S.
Corporate Office 702.385.5257

the amount of membership we have, the 

programs we have, the draw we have to our 

programs.” The President’s Cup award rec-

ognizes chapters that have demonstrated a 

high degree of skill, ingenuity and innova-

tion in promoting the membership benefits 

of the Institute.   

 “My level of commitment has increased,” 

said McGarey. “I am the 2017 president 

elect and have been on the board a couple 

years. The whole reason I committed to that 

is, it’s going to help my business exponen-

tially by networking, not just locally, but in-

ternationally with other CCIM’s.”

 Beyond that, though, why put in the time? 

“Why would you go for a Ph.D.? It’s going 

to take some time, and it’s going to be a lot 

of hard work, but you’re going to be a doc-

tor as opposed to not being a doctor when 

you’re done,” said McGarey. “So the des-

ignation, while difficult – and it’s probably 

one of the most challenging things I’ve ever 

done - is well worth it. I have a couple other 

designations and the exam portion of the 

CCIM was by far the hardest I’ve ever done, 

but you know what? I love being able to talk 

about it now.”

 “To me [the CCIM designation] means 

that I am working with somebody who is 

trusted and educated, and who follows the 

same ethics and guidelines that I do,” said 

Ramirez.

mailto:snccim@amnevada.com
http://www.martinharris.com
http://www.purchasegreen.com
mailto:aaron@purchasegreen.com
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Sponsors

Platinum 
Commercial Alliance Las Vegas

Gold
Bank of Nevada
Colliers International
First American Title
Nevada Business Magazine
Northcap

Silver
All American Contractors Inc.
Commercial Design Group
Cushman & Wakefield Commerce
DC Building Group
Fidelity National Title Group-NCS
Las Vegas Review Journal
Marquis Aurbach Coffing
Nevada State Bank
R & O Construction
Sun Commercial Real Estate
US Bank
Wells Fargo
Western Risk Insurance

Bronze
Bank of America Merrill Lynch
Commercial Executives
First Savings Bank
G.C. Garcia, Inc.
Gatski Commercial Real Estate Services
JP Morgan Chase
LM Construction
Logic Commercial Real Estate
Marnell Properties
MDL Group
Meadows Bank
Nevada State Development Corp
Newmark Grubb Knight Frank
Remax Commercial Sky Mesa
The McGarey Group - Berkshire Hathaway
Tradewinds Construction
Vegas Inc

Copper
Access Commercial Mortgage
Affordable Concepts, Inc.
AJB General Contractor
Avison Young

Bank of George
Berggren Commercial Real Estate
Cathay Bank
CBRE
CommCap Advisors
Dwyer Engineering Inc.
Harsch Investment Properties
Kittrell Jensen Contractors
Law Office of B. E. Dezendorf
Marcus & Millichap
McGinley & Associates
Nevada Development & Realty
Nevada Title Company
Nigro Construction
OGI Environmental
One Nevada Credit Union
Panattoni Development Company
Plaza Bank
ROI Commercial Real Estate
The Korte Company
Thomas & Mack Co.
Triple Crown Painting & Drywall
Young Insurance Brokers

NV Energy

The Shift is On
 Energy costs are controllable operating 

expenses for many businesses. In addi-

tion, many energy efficiency measures re-

duce maintenance demands and improve 

comfort.

 PowerShift by NV Energy’s commercial 

energy services offers technical assistance 

and cash incentives for energy-efficient 

equipment and lighting products that save 

energy and lower utility bills. PowerShift 

energy advisors will visit offices or facilities 

to evaluate a business’ lighting, refrigera-

tion, commercial kitchen equipment, water 

heating and HVAC systems, among others, 

and discuss qualifying incentive projects for 

facility improvements, renovations and new 

construction. 

 PowerShift by NV Energy also offers busi-

ness customers a smart thermostat com-

mercial service to help manage energy 

costs. As part of this service NV Energy will 

provide load-reducing energy management 

equipment at no cost. PowerShift energy 

advisors will develop a solution appropri-

ate for the size of your facility and its energy 

management system.  NV Energy offers free 

and low cost solutions including installation 

for buildings cooled by roof-top air-condi-

tioning units and central plants. Smart Ther-

mostat Commercial also makes a difference 

to the community. Reducing a facility’s en-

ergy consumption during times of peak de-

mand reduces costs and supports environ-

mental stewardship.

 NV Energy’s commercial customers, of 

various building sizes and building systems, 

can benefit from technical assistance and 

incentives from PowerShift to help reduce 

energy and demand consumption, and in-

crease cost savings potential.

http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20July%202017
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SHARON BEESLEY, Joel Laub and Associates • SUSAN BORST, 
Colliers International • ALLEN R. BOWMAN, Grand Bazaar Shops • 
ANTONE J. BRAZILL, Northcap • LISA J. CALLAHAN, Sage Commercial 
Advisors • MELISSA CAMPANELLA, Logic Commercial Real Estate 
• JEFF CHAIN, Millennium Commercial Properties • ROBIN CIVISH, 
ROI Commercial Real Estate Inc. • ELIZABETH CLARE, Avison Young 
• CAROL CLINE-ONG, MDL Group • ANDY CRAWFORD, CommCap 
Advisors • ALEXIA CROWLEY, Colliers International • GARRY L. 

CUFF, Colliers International • SEAN DESON, Deson & Company • 
MOLLIE E. DOYLE, Boulevard 
Invest LLC/Miracle Mile Shops 
• THOMAS A. DRESCHER II, 
NV Energy • GLENN DULAINE, 
Realty Executives of Nevada • 
MICHAEL R. DUNN, Cushman & 
Wakefield Commerce • PHILLIP 

DUNNING, Colliers International 
• ROY EASTON, EBO Realty Corp 
• MOHAMMED EHSAN, Clark 
County Management Corporation 
• ALAN D. ERICKSON, Nevada 
State Bank • FRANK P. GATSKI, 
Gatski Commercial Real Estate 
Services • ADAM GREGORY, 
CommCap Advisors • LENNARD 

GRODZINSKY, RGR Group, LLC 
• TERRY L. HAMILTON, Logic 
Commercial Real Estate • ROBYN HOGAN, CalAtlantic Homes • 
CHRISTOPHER JACKSON, Berkshire Hathaway HomeServices • 
PETE JANEMARK, Cushman & Wakefield Commerce • CATHY 

JONES, Sun Commercial Real Estate Inc. • SOOZI JONES WALKER, 
Commercial Executives • JARRAD KATZ, MDL Group • SUZETTE 

LAGRANGE, Colliers International • ERIC J. LARKIN, NAI Vegas • 
PAULA LEA, Cushman & Wakefield Commerce • DEVIN LEE, Northcap 
Commercial • JASON LESLEY, Perry Guest Companies • JENNIFER 

LEVINE, Cushman & Wakefield Commerce • ANDREW S. LEVY, ERA 

Brokers • MEAGHAN LEVY, Gatski Commercial Real Estate Services 
• MICHAEL J. LONGI, Realty Specialists • ROBERT LUJAN, JLL • 
RICHARD B. LYBBERT, Coldwell Banker Premier Realty • CHARLIE 

MACK, Mack Realty • RYAN MARTIN, Colliers International • 
CHRISTOPHER MCGAREY, Berkshire Hathaway HomeServices 
- The McGarey Group • BOBBI MIRACLE, Commercial Executives 
• JEFFREY MITCHELL, Virtus Commercial • HAYIM MIZRACHI, 
MDL Group • ERIC MOLFETTA, Colliers International • BARRY R 

MOORE, Diversified Realty • KATHERINE MULLAY, The Equity Group 
• E. THOMAS NASEEF, Colliers 
International • RON OPFER, 
Coldwell Banker Premier Realty • 
JENNIFER F. OTT, ROI Commercial 
Real Estate Inc. • MICHAEL L. 

PEARCE, RE/MAX Advantage • 
SALINA RAMIREZ, Commercial 
Executives Real Estate Services 
• JACK A. RAPPAPORT, 
R&R Commercial Real Estate 
Services • BRIDGET RICHARDS, 
Perry Guest Companies • 
CHRIS RICHARDSON, Logic 
Commercial Real Estate • 
TEDD B. ROSENSTEIN, Nevada 
Development & Realty Co. 
• CHRISTINA ROUSH, HB 
Properties/Cimmarron Courtyard 

• STACY SCHEER, Colliers International • BRIAN SORRENTINO, 
ROI Commercial Real Estate Inc. • LUCINDA STANLEY, Grand 
Mesa Commercial Real Estate • DAVID P. STRICKLAND, 
Thomas & Mack Development Group • MIKE TABEEK, Newmark 
Grubb Knight Frank • LAUREN TABEEK, Cushman & Wakefield 
Commerce • GENE TROWBRIDGE, ESQ., Trowbridge & Taylor 
LLP • AL TWAINY, Colliers International • DAVID G. VERWER, 
Xceligent • TOM WAGENER, Gatski Commercial Real Estate 
Services • JACK WOODCOCK, Berkshire Hathaway HomeServices

To contact a CCIM expert in your market, call
702-798-5156 or visit www.ccim.com

Some Things in Life
Demand Total Expertise

A Commercial Real Estate Transaction is One of Them.

http://www.ccim.com
http://www.ccim.com
http://www.ccim.com



